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Sales promotions are a fact of life for the majority of retailers, suppliers, and FMGC stakeholders
commanding up to 75 percent of total marketing budgets. From straightforward discounts on products to
more complex omni-channel consumer competitions and contests, sales promotions play a vital role as both
strategic and tactical marketing tools. Those responsible for sales promotions must deliver real results in cut-
throat competitive trading environments. However, with limited understanding of the options, principles, and
practices that underpin effective sales promotion planning, managers often rely on past experience or
preferences to guide their decision
making. Not surprisingly, many sales promotions fail to achieve their potential. Sales Promotion Decision
Making serves as a vital resource for practitioners. Distilled from over 700 articles and cases, it presents the
findings of comprehensive global research which explores the DNA of sales promotions, including their role,
nature, and function, the critical decision-making processes, and campaign evaluation. This is supported with
case studies of sales promotion planning in practice based on research conducted in FMCG and retail
organizations. The book offers the reader a deeper, more comprehensive and critical expert appreciation of
the core concepts that define sales promotions. This will empower decision makers, consultants, and
stakeholders to make more confident, informed, and effective campaign decisions.
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From reader reviews:

Timothy Parker:

Now a day people that Living in the era where everything reachable by connect to the internet and the
resources in it can be true or not need people to be aware of each info they get. How a lot more to be smart in
obtaining any information nowadays? Of course the answer then is reading a book. Reading a book can help
individuals out of this uncertainty Information specifically this Sales Promotion Decision Making: Concepts,
Principles, and Practice book because this book offers you rich info and knowledge. Of course the details in
this book hundred pct guarantees there is no doubt in it everbody knows.

Ila Robinette:

This book untitled Sales Promotion Decision Making: Concepts, Principles, and Practice to be one of several
books which best seller in this year, this is because when you read this reserve you can get a lot of benefit
into it. You will easily to buy this specific book in the book store or you can order it by means of online. The
publisher in this book sells the e-book too. It makes you easier to read this book, since you can read this book
in your Mobile phone. So there is no reason to your account to past this guide from your list.

Theresa Piercy:

Do you have something that you prefer such as book? The book lovers usually prefer to decide on book like
comic, limited story and the biggest the first is novel. Now, why not trying Sales Promotion Decision
Making: Concepts, Principles, and Practice that give your enjoyment preference will be satisfied by reading
this book. Reading practice all over the world can be said as the opportinity for people to know world far
better then how they react to the world. It can't be explained constantly that reading routine only for the
geeky particular person but for all of you who wants to always be success person. So , for all of you who
want to start looking at as your good habit, it is possible to pick Sales Promotion Decision Making:
Concepts, Principles, and Practice become your starter.

James Robinson:

In this era which is the greater man or who has ability in doing something more are more important than
other. Do you want to become among it? It is just simple approach to have that. What you need to do is just
spending your time almost no but quite enough to experience a look at some books. On the list of books in
the top record in your reading list will be Sales Promotion Decision Making: Concepts, Principles, and
Practice. This book which is qualified as The Hungry Inclines can get you closer in getting precious person.
By looking right up and review this publication you can get many advantages.
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